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FINN GILL

Finance Your Own Business Success DNA
Hello, and welcome to this course on business acquisition. In this
course, we're going to cover how to purchase and take over
existing businesses. This course is divided into three modules.
Module one introduces us to the business acquisition concept.
Module two covers finding businesses, brokers, and lawyers. And
module three shows us how to actually get funding for the
acquisition. By the time this course is over, you'll know how to
effectively find, fund, and acquire businesses. So without further
ado, let's dive into the first module. Okay, guys, welcome to

module one. In this module, our expert will introduce us to the
business acquisition concept and give us a good layout of the
land. So get ready to take some notes, and let's jump right in.
Suggestions for improvements in SBA programs DIANE Publishing
Introduction It has been my experience that in almost every walk
of life, there are, for want of a better word SECRETS. There are
secrets to business, secrets to health, secrets to developing real
estate, secrets to wine making you name it. The purpose of this
book is to share with you the secrets and tricks of the trade that I
have learned regarding small business loans. These tricks are not
grand illusions or mysteries. They are not difficult to understand.
They are, like almost all secrets, simple formulas, procedure and
principles that if followed, will elevate your success. Business
owners have a quality about them which is unlike other
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individuals, whom do not aspire to own a business. In working
with entrepreneurs for over two decades, I have found they
literally have a sense of magic about them. The ability to win
success, lose it, and win it again; the ability to have vision and
see beyond others in an industry; and the ability to focus with
intention and purpose unlike spouses, friends, or associates that
may be around them. Thus, the purpose of this book is to help
business owners make their magic happen. They are the soul of
the economy. I have been in banking and lending for 23 years.
The bulk of my career has been working with small business
owners who are seeking commercial credit. During this time, I
have realized that I have spent the majority of my time
answering questions about the start-to-finish process of business
loans. It doesnt matter if I am talking to a client, real estate
agent, business broker, mortgage loan broker, etc. Always, the
majority of the conversation is focused on the details and how to
succeed in the process. The purpose of this book is to answer
90% of these questions. Neither this, nor any book, will be able to
give 100% of the answers. The commercial lending industry is
always changing and in many ways is subjective in how items are
considered for a loan. But, I promise that this book will provide
you a solid foundation to move forward in the loan process. This
book is an attempt to make the process easy to understand, and
at the same time provide a sufficient guide to walk you through
every step. It is being written in plain English, like I was sitting
across the table from you. I am intentionally trying to avoid terms
which only bankers will understand, and I am intentionally not
going into details which you will not need to be concerned with. I
am also writing this book in a brief version that could be read in a

weekend. I know your time is money, and I dont want to waste it.
This book is not written, however, as a guide for larger loan
transaction (those over $10 million). The focus of this book is to
aid small business owners and the professionals that serve them.
Also, it is intended to be an aid, but not a Band-Aid. In other
words, dont try to use this book to cover up problems or deceive
lenders. Deception or fraud to lenders is the worst thing you can
do. It will waste everyones time, and could place you in a position
which you will regret later. The best thing to do is always be of
full disclosure. Find the right loan program, find the right lender,
complete the paperwork, and move on to success. It can be as
easy as 1, 2, 3 Lending is an art, and this is my interpretation.
Borrowers are encouraged to look at all options and available
sources. In my quest to be a productive member of the lending
and business community, I am genuinely hopeful that this book
will be beneficial for you, with these intentions in mind. The
greatest moments of my career are when I witness clients
succeeding in their business. Be focused. Be successful.
Business and Industry Guaranteed Loan Program Signet
Book
Amy Alexander's life changed in a way she could never have
foreseen after her marriage ended. Fear became her companion
when her ex-husband began threatening her children in a
desperate bid for money to support his drug habit. While fighting
emotional battles, Amy and her sons learn their strength is a
prayer away. New relationships emerge and old ones are
strengthened as they seek Peace in the Storm.
Sba Loan Book Adams Media Corporation
Secure your business's future using the right SBA loan, bank loan
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or equity financing for you. When it comes to your chances of
receiving financing and doing it right, Financing Your Small
Business provides you with all the answers you need. It helps you
find ways to combine various types of financing and shows you
how to get the money you need. Learn: How to get a bank loan
How to make a better presentation How to get attention with
your business plan How to choose professionals How to value
your business How to determine your investors' status How to
avoid securities law problems How to find investors From SBA
loans to venture capital sources, Financing Your Small Business
shows you all the ways to get the money you need. Raising
Money Just Got Easier.
Buying the American Dream Xlibris Corporation
Who knew rhinos could be such trouble? This fun picture book
takes you deep into the jungles of Nepal, where two young boys
have to protect their village from a band of marauding rhinos!
This book is based on true events that journalist-turned-author
Grant Olsen witnessed while traveling. All proceeds will be
donated to The Umbrella Foundation to help end child trafficking
in Nepal.
Small Business Administration, ... , Title II of Small
Business Act of 1953 (Public Law 163, Approved July 30,
1953). iUniverse
The Funding Is Out There! Access the Cash You Need to Impact
Your Business provides more than thirty in-depth yet succinct
case study examples of what actual business owners have done
to raise capital to grow their businesses-covering not just what is
available but the "how to" to obtain it, what works best, and why
for a particular business type. Including everything from pursuing

business-friendly community banks and forming strategic
alliances to tapping supplier financing and using crowd funding
(both donation and equity-based), it shows business owners how
to raise the capital they need to grow their businesses. Most
small and medium businesses are unaware of the variety of
financing sources that exist for their business types or they are
unprepared to meet the requirements from a relationship and
financial packaging perspective. The Funding Is Out There! shows
business owners how to do just that. Owners of mom-and-pop
businesses, small businesses, and growing businesses with
millions in revenues will tap: • Information that increases their
odds of obtaining the financing they need to grow their
businesses • Step-by-step options based on their business type •
Options for each stage of growth • Advice that enables them to
optimize their banking relationships The Funding Is Out There!
shows business owners how to get the capital they need to
flourish in today's competitive operating environments. Learn
how to lay the financial framework to create a viable, sustainable
business to sell or pass on!
Rhino Trouble DIANE Publishing
Business AcquisitionXinXii
SBA Legislation Handbook Simon and Schuster
"Rarely do you come across a book that provides hands on
practical advice in every chapter. Bill's real life experiences as an
entrepreneur, CEO, and business broker leave the reader with a
blueprint for business acquisitions. Ivory tower theory is not going
to go a long way in an acquisition, one needs to get down in the
trenches as Bill explains chapter by chapter." -Karl Fava,
Principal, Business Financial Consultants "Bill's polished style of



Sba Loan For Business Acquisition 5

5

writing reflects a common sense approach to buyer and seller
concerns through the acquisition and divestiture process. A must
read for first-time buyers and sellers of privately held
businesses." -Glenn Haddad, Corporate Trainer and Business
Intermediary "I couldn't recommend a more salient primer for
persons interested in purchasing a business. Bill Grunau distills
the complexities of the purchase and sale of businesses into a
plain English and common sense-format that will allow
inexperienced buyers or sellers to confidently spot and navigate
potential minefields in the transaction. Undoubtedly, the book
can allow its reader to make better decisions-ones that will lead
to successful results, profitability and peace of mind!" -Thomas
Lombardi, Founding Partner, Palmer, Lombardi, Donohue Law
Firm Learn the ins and outs of buying privately held businesses
and take the first step to accomplishing your dreams and
becoming a success in Own Your Future. William Grunau, a
corporate executive and entrepreneur with decades of
experience, explains how you, too, can become your own boss. In
this comprehensive guide on owning your own future, you'll
learn: How to finance an acquisition with Small Business
Administration financing; How to use your 401K or IRA funds to
buy a business without penalties or taxes; How to write offers;
How to conduct due diligence; How to develop a 100-day and
first-year plan; How to develop an exit strategy; And much more!
Unveil the mystery and secrets behind how deals are really done
that only the insiders know. With this book, the process is
demystified with step-by-step practical examples, tools, and tips
that are easy to follow and apply. Whether you are ready to
search for the right business, obtain financing, or determine the

value of what you want to buy, Grunau carefully guides you every
step of the way. It's time to stop sitting on your hands; it's time to
Own Your Future.
Summary of SBA Programs AuthorHouse
A few decades ago, the American Dream meant a white picket
fence, two-point-five kids, a yellow lab playing in the backyard,
and a healthy retirement plan from a forty-plus-year job. Three
crises and a pandemic have exposed the fallacy of a system that
is no longer designed to support this dream. Authors Matthew R.
Meehan and Luigi Rosabianca believe everyone should own some
type of business. Whether it’s a part-time side hustle or a full-
time income stream, the best thing you can do for yourself, your
family, and your future is to stop depending on corporate
America. You can, quite literally, buy the American Dream. No
matter your background, area of expertise, industry, or the
amount of money in your bank account, business ownership can
be yours. This playbook is your step-by-step guide to acquiring
small and medium-sized businesses. Learn how to find the
business, buy the business, and grow the business. You won’t
find a lot of fluff on these pages—just straightforward, actionable
advice you can start today. There’s no better time than now to
create the life you want, and this is the book that will get you
there. Are you ready?
Certified Development Company Program Prentice Hall
Mergers and Acquisitions can seem daunting to entrepreneurs,
but it doesn't have to be. Growth through M&A is a simple
process that can yield huge rewards if the numbers work, if the
company is a good match, and if you are willing to accept some
risk. Perhaps the most important aspects of M&A are having the
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desire, strategy, and structure to make it happen - if you have
that then you can take your company to new heights with
explosive growth and a minimum amount of money down. This
book serves as a guide to effectively find good deals for
entrepreneurial businesses in the 1 to 30 million dollar range. It
provides a blueprint for how to tackle issues such as determining
whether it's a good fit, due diligence, structuring the deal,
valuation, tax issues, and how to land the perfect catch. For M&A
to succeed, these matters must be addressed first. John will show
you ways to find potential spots for rapid growth and accomplish,
on a smaller level, what the bigger companies do. By breaking
M&A down into approachable elements, you will find that your
entire outlook on the topic will be transformed.
SBA Loan Monitoring System Nova Science Publishers
Spurred by President Obama, the Small Business Association has
stepped up its loan program to companies around the nation. But
to receive an SBA-guaranteed loan, firms must navigate a
complex course of processes, qualifications, documentation, and
approvals. You need this new edition of Charles Green's
invaluable book to chart the best way to apply for and get an SBA
loan. Green wastes no time in showing: Why an SBA loan
guarantee is a good option in tough economic times How to
choose the right bank at a time when many banks have failed
and credit is tight What the new rules and regulations say about
the paperwork and documentation loan applicants must supply In
today's turbulent economic climate, solid financial backing is the
key to small business survival. And this fully updated guide to
SBA loans will help you land it.
The SBA Loan Book CreateSpace

Entrepreneurs have a problem: startups. Almost all startups
either fail or never truly reach a sustainable size. Despite the
popularity of entrepreneurship, we haven't engineered a better
way to start...until now. What if you could skip the startup phase
and generate profitable revenue on day one? In BUY THEN BUILD,
acquisition entrepreneur Walker Deibel shows you how to begin
with a sustainable, profitable company and grow from there.
You'll learn how to: Buy an existing company rather than starting
from scratch Use ownership as a path to financial independence
Spend a fraction of the time raising capital Find great brokers,
generate your own "deal flow," and see new listings early
Uncover the best opportunities and biggest risks of any company
Navigate the acquisition process Become a successful acquisition
entrepreneur And more BUY THEN BUILD is your guide to
outsmart the startup game, live the entrepreneurial lifestyle, and
reap the financial rewards of ownership now.
Basis of Assets Toca Family Publishing
The SSBCI provides funding to states, territories, and eligible
municipalities to expand existing or to create new state small
business investment programs, including state capital access
programs, collateral support programs, loan participation
programs, loan guarantee programs, and venture capital
programs. This book examines the SSBCI and its implementation,
including Treasury's response to initial program audits conducted
by the U.S. Government Accountability Office and Treasury's
Office of Inspector General. These audits suggested that SSBCI
participants were generally complying with the statute's
requirements, but that some compliance problems existed, in
that, the Treasury's oversight of the program could be improved;
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and performance measures were needed to assess the program's
efficacy.
The Small Business Advocate Business Acquisition
The Small Business Administration (SBA) administers several
programs to support small businesses, including loan guaranty
programs designed to encourage lenders to provide loans to
small businesses "that might not otherwise obtain financing on
reasonable terms and conditions." The SBA's 7(a) loan guaranty
program is considered the agency's flagship loan program. Its
name is derived from Section 7(a) of the Small Business Act of
1953 (P.L. 83-163, as amended), which authorizes the SBA to
provide business loans and loan guaranties to American small
businesses. In FY2014, the SBA approved 52,044 7(a) loans
totaling $19.2 billion. The average approved 7(a) loan amount
was $368,737. Proceeds from 7(a) loans may be used to establish
a new business or to assist in the operation, acquisition, or
expansion of an existing business. Congressional interest in the
7(a) program has increased in recent years because of concerns
that small businesses might be prevented from accessing
sufficient capital to enable them to assist in the economic
recovery. Some, including President Obama, argue that the SBA
should be provided additional resources to assist small
businesses in acquiring capital necessary to start, continue, or
expand operations with the expectation that in so doing small
businesses will create jobs. Others worry about the long-term
adverse economic effects of spending programs that increase the
federal deficit. They advocate business tax reduction, financial
credit market reforms, and fiscal restraint as the best means to
help small businesses further economic growth and job creation.

This report discusses the rationale provided for the 7(a) program;
the program's borrower and lender eligibility standards and
program requirements; and program statistics, including loan
volume, loss rates, use of proceeds, borrower satisfaction, and
borrower demographics. It also examines issues raised
concerning the SBA's administration of the 7(a) program,
including the oversight of 7(a) lenders and the program's lack of
outcome-based performance measures. In addition, the report
surveys congressional action taken during the 111th Congress to
enhance small businesses' access to capital, including the
providing more than $1.1 billion to temporarily subsidize the 7(a)
and 504/Certified Development Companies (CDC) loan guaranty
programs' fees and temporarily increase the 7(a) program's
maximum loan guaranty percentage to 90% (funding was
exhausted on January 3, 2011); raising the 7(a) program's gross
loan limit from $2 million to $5 million; and establishing an
alternative size standard for the 7(a) and 504/CDC loan
programs. This report also examines legislation introduced during
the 112th Congress to continue the fee waivers and increase the
7(a) program's SBAExpress and recently discontinued Patriot
Express programs' maximum loan amounts. It discusses the
Obama Administration's decision to waive the up-front loan
guaranty fee and ongoing servicing fee for 7(a) loans of $150,000
or less approved in FY2014 and FY2015; the up-front, one-time
loan guaranty fee for all veteran loans under the SBAExpress
program (up to $350,000) from January 1, 2014, through the end
of FY2015 (called the Veterans Advantage Program); and 50% of
the up-front loan guaranty fee on all non-SBAExpress 7(a) loans
to veterans exceeding $150,000 in FY2015.
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11 Secrets to Selling Your Business Archway Publishing
Written for owners of small to medium-sized businesses, this text
can provide practical and actionable advice for solving financing
issues. Easy-to-follow examples and real case studies provide
step-by-step alternatives for financing.
GAO's Performance and Accountability Review Harvard
Business Review Press
Learn the financing fast track strategies used by successful
entrepeneurs and investors.
Small Business Administration: Actions Needed to Provide More
Timely Disaster Assistance Morgan James Publishing
The investment required to license a franchise is a substantial
sum. The results can be tremendously lucrative, providing both
financial and professional independence, but there are also
plenty of potential pitfalls. Better Business Bureau's Buying a
Franchise: Insider's Guide to Success is packed with essential
information, including worksheets, checklists, and charts.
Experienced entrepreneurs from the Better Business Bureau
guide investors from selecting a franchise to negotiating a
contract to techniques for managing a profitable business.
Small Business Administration 7(a) Loan Guaranty Program
Sourcebooks
Now in paperback -- the secret to getting the key to the executive
suite! In today's competitive workplace, hard work, self-sacrifice,
and a great resume simply aren't enough to propel executives to
upper management. Achievements and credentials are only the
minimum requirements -- to stand above the competition,
executives must cultivate the intangibles: the elements of
Leadership Presence. In The Road to CEO, seasoned executive

recruiter Sharon Voros presents her own insights and those of
hundreds of top executive recruiters to show aspiring managers
how to enhance their executive presence and significantly
improve their career prospects. Using case studies, interviews,
and profiles, Voros describes how to develop the leadership skills
that big businesses are looking for, as well as the personal
abilities executives need in order to get the job. This essential
resource reveals: -- How recruiters assess Leadership Presence --
How aspiring executives can assess their own Leadership
Presence -- Who has Leadership Presence -- How to enhance
Leadership Presence With invaluable inside information on what it
really takes to make the grade, The Road to CEO reveals the
crucial traits that distinguish successful candidates from the
runners-up.
Ali Goble
Are you looking for an alternative to a career path at a big firm?
Does founding your own start-up seem too risky? There is a
radical third path open to you: You can buy a small business and
run it as CEO. Purchasing a small company offers significant
financial rewards—as well as personal and professional
fulfillment. Leading a firm means you can be your own boss, put
your executive skills to work, fashion a company environment
that meets your own needs, and profit directly from your success.
But finding the right business to buy and closing the deal isn't
always easy. In the HBR Guide to Buying a Small Business,
Harvard Business School professors Richard Ruback and Royce
Yudkoff help you: Determine if this path is right for you Raise
capital for your acquisition Find and evaluate the right prospects
Avoid the pitfalls that could derail your search Understand why a
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"dull" business might be the best investment Negotiate a
potential deal with the seller Avoid deals that fall through at the
last minute
Business Acquisition CreateSpace
The Small Business Administration's (SBA's) Microloan program
provides direct loans to qualified nonprofit intermediary lenders
who, in turn, provide "microloans" of up to $50,000 to small
business owners, entrepreneurs, and nonprofit child care centers.
It also provides marketing, management, and technical
assistance to microloan borrowers and potential borrowers. The
program was authorized in 1991 as a five-year demonstration
project and became operational in 1992. It was made permanent,
subject to reauthorization, in 1997. The SBA's Microloan program
is designed to assist women, low-income, veteran, minority
entrepreneurs and small business owners, and other individuals
possessing the capability to operate successful business concerns
by providing them small-scale loans for working capital or the
acquisition of materials, supplies, or equipment. In FY2014,
Microloan intermediaries provided 3,919 microloans totaling
$55.7 million. The average Microloan was $14,210 and had a
7.54% interest rate. Critics of the SBA's Microloan program argue
that it is expensive relative to alternative programs, duplicative
of the SBA's 7(a) loan guaranty program, and subject to
administrative shortfalls. The program's advocates argue that it
assists many who otherwise would not be served by the private
sector and is an important source of capital and training
assistance for low-income, women, and minority business owners.
Congressional interest in the Microloan program has increased in
recent years, primarily because microloans are viewed as a

means to assist very small businesses, especially women- and
minority-owned startups, to get loans that enable them to create
and retain jobs. Job creation, always a congressional interest, has
taken on increased importance given continuing concerns about
job growth during the current economic recovery. This report
opens with a discussion of the rationale provided for having a
Microloan program, describes the program's eligibility standards
and operating requirements for lenders and borrowers, and
examines the arguments presented by the program's critics and
advocates. It then discusses P.L. 111-240, the Small Business
Jobs Act of 2010, which increased the Microloan program's loan
limit for borrowers from $35,000 to $50,000, and the aggregate
loan limit for intermediaries after their first year of participation
in the program from $3.5 million to $5 million. The act also
authorized the SBA to waive, in whole or in part through FY2012,
the nonfederal share requirement for loans to the Microloan
program's intermediaries and for grants made to Microloan
intermediaries for small business marketing, management, and
technical assistance for up to a fiscal year. The report also
discusses several bills introduced in the 113th Congress. H.R.
3191, the Expanding Opportunities to Underserved Businesses
Act, would have increased the Microloan program's loan limit for
borrowers from $50,000 to $75,000. S. 2487, the Access to
Capital, Access to Opportunity Act, would have increased that
limit to $100,000. S. 2693, the Women's Small Business
Ownership Act of 2014, would have, among other provisions,
increased the Microloan program's aggregate loan limit for
intermediaries after their first year of participation in the program
from $5 million to $7 million. The bill would have also removed



10

10 Sba Loan For Business Acquisition 2022-08-26

the requirements that no more than 25% of Microloan technical
assistance grant funds may be used to provide information and

technical assistance to prospective borrowers and that no more
than 25% of those funds may be used on third-party contracts for
the provision of technical assistance.
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